
COMPELLING VALUE FOR SENIOR LOANS - MARCH 2020

At an average price of approximately 79 cents on a dollar of par value for the broad index1, the Senior Loan market appears to be 
pricing in a worst-case scenario, implying that all the loans in the market will default. Due to their senior-secured nature, Senior 
Loans have historically demonstrated a high level of capital preservation. According to Moody’s, the average ultimate recovery 
rate for Senior Loans is 80.4% which means that Senior Loans are currently trading below the historical average recovery value 
for loans that are held through default. Of the 3 major default cycles over the past 30 years, the worst average recovery rate for 
loans was 75.8% (during the Tech Wreck in the 1999-2004 time frame).2 The current average price of the Senior Loan market is 
approximately equal to the average recovery levels experienced by lenders for Senior Loans that defaulted during the Global 
Credit Crisis.2  

 

This deeply discounted pricing for the Senior Loan market is reflected in the NAV of Senior Loan funds.  In addition, the market 
prices of many Senior Loan closed-end funds (including SSF.UN) currently reflect an additional discount of 20-30% to the NAV. 
As a result, current Senior Loan CEF trading prices imply a 100% default rate for the loan market, with an average recovery 
value far below that realized for defaulted loans during the most severe credit events over the last 30 years.

The global effort to defeat the COVID-19 virus will negatively impact corporate earnings and is expected to lead to a higher 
level of default rates over the next few quarters. However, the chance of all businesses failing is unlikely. Most at risk are 
sectors such as Energy, Travel & Leisure, and Gaming which represents less than 12% of the SSF.UN portfolio.3 Although the 
fallout from COVID-19 will negatively impact earnings, in most cases this is expected to be a Common Equity concern, with 
many Senior Loan borrowers having a number of deep layers of subordinated capital to protect lenders. 

Looking at the global financial crisis, if you bought both loans and equities in July of 2007 (when loans were still at par and 
the S&P 500 was hitting new highs) and held through the selloff, your total return was positive with your loan investment by 
September of 2009. For equity investors, it was not until March 2012 that you were back above water (roughly two and half 
years later).4
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(1) Source: Credit Suisse, as at March 20, 2020. Senior Loan Index is represented by the Credit Suisse Leveraged Loan Index. 
(2) Source: Moody’s Ultimate Recovery Database - Lessons from 1,000 Corporate Defaults. November 30, 2011.
(3) As at February 28, 2020.
(4)) Source: Credit Suisse, Thomson Reuters Datastream

This document is for information purposes only and does not constitute an offer to sell or a solicitation to buy the securities referred to herein.  The opinions contained 
in this report are solely those of Brompton Funds Limited (“BFL”) and are subject to change without notice. BFL makes every effort to ensure that the information has 
been derived from sources believed to reliable and accurate. However, BFL assumes no responsibility for any losses or damages, whether direct or indirect which 
arise from the use of this information. BFL is under no obligation to update the information contained herein. The information should not be regarded as a substitute 
for the exercise of your own judgment. Please read the Fund’s annual information form before investing. 

You will usually pay brokerage fees to your dealer if you purchase or sell units of the Fund on the Toronto Stock Exchange or other alternative Canadian trading system 
(an “exchange”).  If the units are purchased or sold on an exchange, investors may pay more than the current net asset value when buying units of the investment fund 
and may receive less than the current net asset value when selling them.

There are ongoing fees and expenses associated with owning units of an investment fund.  An investment fund must prepare disclosure documents that contain 
key information about the Fund.  You can find more detailed information about the Fund in the public filings available at www.sedar.com. Investment funds are not 
guaranteed, their values change frequently and past performance may not be repeated.

Certain statements contained herein constitute forward-looking information within the meaning of Canadian securities laws. Forward-looking information may relate 
to matters disclosed in this document and to other matters identified in public filings relating to the Fund, to the future outlook of the Fund and anticipated events or 
results and may include statements regarding the future financial performance of the Fund.  In some cases, forward-looking information can be identified by terms 
such as “may”, “will”, “should”, “expect”, “plan”, “anticipate”, “believe”, “intend”, “estimate”, “predict”, “potential”, “continue” or other similar expressions concerning 
matters that are not historical facts.  Actual results may vary from such forward-looking information. Investors should not place undue reliance on forward-looking 
statements.  These forward-looking statements are made as of the date hereof and we assume no obligation to update or revise them to reflect new events or 
circumstances. 

 


